RTRevnolds 

Tobacco Company 

L. D. GUE' 

Area Manager • 
Personnel/Admlnlstratton 

6279 Trl Ridge Boulevard 
Lakeside Center, Suite 208 
Loveland, OH 45140 

513*248-9590 
Fax 513-248-9668 

TO: Senior Chain Accounts Managers 
Chain Accounts Managers 
Division/District Managers 


Ladies and Gentlemen: 



Attached you will find a list of areas to review prior to making a call with the CAMEL 
Vending Promotion. This list was formulated from phone calls received from the Field 
to Winston-Salem. Piease pass this along to the appropriate personnel. 


Sincerely, 

Larry 
L. D. Gue' 

LDGicds 

Attachment 

cc: Regional Sales Managers 

V-4 


"We work for smokers," 

Source: https://www.industrydocuments.ucsf.edu/docs/qqvnOOOO 



51861 6356 





CAMEL VENDING PROMOTION 


Preparation 

Review vendors list to have knowledge of current CAMEL placements. This will enable 
you to determine what the needs are to qualify for the program. 

Review CAMEL promotional agreement to understand each and every part of the 
promotion: 

must have one (1) hard pack 
three (3) CAMEL brands present 
$10 per location 
non-general public locations 

Review RJR quarterly contract to update yourself on current RJR placements. If 
vendor is at maximum RJR placements, any additional RJR brands placed will flfil 
generate extra placement dollars. 

Ensure you have adequate supply of CAMEL Hard Pack Lights/Filter vending inserts. 

Ensure you know what types of vending machine your vendor(s) have on location. 

Be prepared to explain the CAMEL Cash "C Note concept to vendor(s). They are not 
familiar with the "C* Note being inserted at manufacturer level. Bring a "C" Note 
Catalogue with you. 

Contacting Vendors 

Ensure vendor signs CAMEL promotional agreement. 

Ensure that vendor, RJR Division Office, and Trans World receive a copy of the 
agreement. (Tru-Check does ngl need a copy of the agreement.) 

Have a pack of CAMELS with you to help explain the "C" Note concept to the vendor. 

Assist the vendor in "qualifying" his locations. Locations that the general public can 
purchase cigarettes are M eligible for this promotion. 

Explain in detail the function of the "CAMEL Change Form". Point out the instructions 
on the back of each form. If this form Is not filled out properly, there will be Q£ payment 
made to the vendor. NOTE: Data-Vend vendors should receiveJhe "CAMEL Chaofl fi 
Form" also . Send this to Data-Vend; they are expecting them., 


"We work for smokers." 

Source: https://www.industrydocuments.ucsf.edu/docs/qqvnOOOO 
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